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Needs versus wants



90% of the calls I deal with



Where to start

• https://websoil
survey.sc.egov.
usda.gov/App/
HomePage.htm





Amenities

• Power
• Water
• Sewer/Septic
• Phone/Cable/Internet
• Existing Buildings 



Property



N

How to find more?



Conserns

• Underground oil and fuel tanks
• Pesticide contamination
• Electrical wiring
• Rodents
• Sewer/septic/piping
• Powderpost Beetle
• Land boarder disputes



Other concerns

Cropping History/Organic 
Certification
Water
• Quantity

• Are you going to irrigate?
• System? Need?

• Quality
• Arsnic
• Nitrogen Contamination
• Iron Bacteria?

Easements:
• Farmland 

Legacy/Conservation
• Drainage/Irrigation
• Dike and Drainage



Farm Loans

• Banks
• Commercial Banks
• Farm Lending 

Organizations
• USDA 
• Private 



Insurance

• Important to work with someone you can trust
• Select coverages and deductibles you are 

comfortable with
• Know the true replacement value of your property



Equipment





Buying used equipment



https://www.farmprogress.com/farm-
equipment/8-tips-professional-buyer-how-
buy-used-equipment

1. Focus on the features
Make sure the product you’re buying has the features you need. “Used machinery can have every available option on it, or it can be plain vanilla and every combination in between,” Hendrix says. “If the one feature you need is not there, 
and you happened to miss that, then you’ve just wasted valuable time and money.”

He cites a job in south Florida where he was asked to assess 15 late-model, low-hour John Deere tractors for a row-crop grower in the Midwest. The tractors were fully equipped with air conditioned cabs, mechanical front wheel drive 
(MFWD), and plenty of hydraulic remotes. But they had a short axle, which was an option from the factory. “What a short axle meant to the buyer was that he couldn’t use dual wheels, which are almost a given on tractors used in the 
Midwest,” he says. “If I hadn’t noticed that one spec, the tractors would have been useless to him.”

2. Specs are King

If the used machine is equipped with a popular feature you don’t necessarily need, it may pay to buy it anyway if you have the money, Hendrix says. He says the reason is that the feature can increase resale value if you decide to sell in a 
couple of years. Such features might include a premium cab, onboard electronics, MFWD, remote hydraulics, bucket couplers or additional tire options.

3. Know what similar assets are selling for
Research the market value of the product over the course of several months so you don’t pay more than it is worth. Hendrix says the Internet can be a good source of information. TractorHouse.com and Fastline.com are two resources. 
Look at the asking price for the machine and compare it to the prices paid at auctions. Factor in differences in how they are equipped.

4. Research competitive brands
“Don’t be married to one brand, when a comparable brand might be good enough,” Hendrix says. “It could save you hundreds, even thousands, of dollars. Ask yourself whether the competitive brand could do the job and if dealer support is 
available.” Use level also should be factored in. If the machine will only be used a few hours a month, then quite often you can save money with a competitive brand.

5. Assess condition
Condition of equipment has a profound effect on value, Hendrix says. Tractors in good condition usually command a premium. “For example, farm tractors from the Midwest are often so clean that brokers call them ‘Midwest clean,’” he 
says. “They tend to have very low use-hours and better-than-average care and maintenance. On the other hand, a tractor from south Florida or the Mississippi Delta usually has much higher hours, is faded from being parked outside, and 
has 15 or 20 drivers instead of one.”

If the machine comes with onboard electronics, check for obsolescence. Don’t pay extra for an option that is not current or upgradeable.

To check for internal problems, ask for a detailed inspection. IronPlanet is one of the only auction houses that provides detailed inspections of the products it sells and guarantees the outcome. Ask for oil samples, too, which can show 
problems with the engine or transmission.

6. Check for available attachments
“A tractor is nothing more than a mobile power unit,” Hendrix says. “What makes or breaks its value and usefulness is the attachments, which determine what operations you can do.” Make sure several different attachments either come 
with the tractor or are available to buy.

7. Assess the dealer landscape
Know the support offered by your local dealers. It may determine what brand you buy. “We see that as a big driver in a lot of equipment decisions,” Hendrix says. “If you don’t have a dealer close by, do you really want to drive 100 miles to 
get parts?” Dealer support may change if a branch closes or changes hands. Stay current on the providers and services in your area.

8. Deal killers
“There are certain things that should make you back away from any used machine,” Hendrix says. “One is if you notice a problem with a major component. For example, if the engine smokes or is hard to start, or if the third gear in the 
transmission doesn’t operate, those are major problems, unlike a power-steering pump, which is a minor problem.”

Structural problems, like cracks in the frame or plated areas, should be avoided. Corrosion can also lead to consequences like rusted, brittle bolt heads or electrical malfunctions. 

Hendrix says the competition for used equipment is high right now, due to economic uncertainty. Manufacturers reduce production to forgo possible losses if the economy suffers another downturn. Limited supply inflates the price of new 
equipment, causing buyers to buy used until the economy strengthens.



Buying Used

• Use is measured in hours

• Do you know how to/are you comfortable working on 
equipment?

• What’s your number?



Don’s preferred minimum equipment list



Reality starter farmer equipment list



Attachments



Self Propelled Equipment



New tools coming to a farm near you soon



Questions?

• Don McMoran
• Agriculture and Natural Resources 

Extension Faculty
• County Director
• WSU Skagit County Extension
• dmcmoran@wsu.edu
• (360) 395-2357


